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Financial Highlights

USD sales in Q1 2017 was 8.2 MUSD EBITDA in Q1 2017 was 9.4 MDKK
= 17% increase compared to Q1 2016 = 3.2 MDKKincrease compared to Q1 2016
= 16% EBITDA margin Q1 2017/
Revenue in Q1 2017 was 57.6 MDKK
= 24% increase compared to Q1 2016 EBITin Q1 2017 was (0.1) MDKK
= |Improvement from (2.3) MDKK in Q1 2016
Gross margin in Q1 2017 was 73%
= Compared to 73% for Q1 2016 EPS in Q1 2017 was (0.07) DKK
= |Improvement from (0.19) DKKin Q1 2016

Cash and cash equivalents at 47.0 MDKK
= Inline with 47.0 MDKK in Q4 2016
= Net cash at 42.0 MDKK by end of Q1 2017
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Financial Results Q1 2017

(Figures in MDKK) Q12017 Q4 2016 Q12016
Revenue 5/7.6 92.3 46.3
Growth YoY* 24% 32% 7%
Gross Margin /3% 66% /3%
EBITDA 9.4 28.0 6.2
EBIT (0.1) 17.7 (2.3)
Cash flow from operating activities 14.9 5.7 8.6
Cash and cash equivalents, end of quarter 47.0 47.0 69.8

*YoY is the growth of current quarter compared with the same quarter one year earlier

napatech*
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Q1 2017 Revenue

Sales and Revenue Growth (YoY)

30% Influencing factors:

S5y » The growth is primarily driven
0 by our Pandion business and
recent Accelerator design wins

o i

» Currency, revenue recognition
and accounting adjustments

15%
have some effect as we have
seen the USD exchange rate
10% increase compared to the
previous year
5%
0%

Sales in USD FX tailwind* Adjustments  Reported revenue

Note: The US Dollar to Danish Kroner

exchange rate is calculated as a daily
average rate trough the quarter and
compared YoY

* Based on average rates
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Growth in All Regions

Quarterly revenue in MDKK
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Geographical split:

» North America showed a
growth of 22% compared with
Q12016

* EMEA showed a growth of 27%
driven by ramp-up of design
wins secured in 2016

* APAC showed a growth of 43%
due to timing of projects in the
region’s sale

/ -
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Last Twelve Months Rolling Revenue

Revenue (DKK)
270
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230

EBITDA (LTM):
. +28%
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Gross Margin Development

Gross Margin

Gross margin development:

» The gross marginin Q117 is
at 73%, in line with Q1 2016

75%
+ As previously stated, the
margin will fluctuate with the
20% actual product mix realized for
the period
65%

2012 2013 2014 2015 2016 2017 YTD

/ -
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EBITDA Margin

EBITDA Margin
350 Q1 2017 EBITDA margin:
30% + EBITDA margin is higher in Q1
compared to last year. This
250 underlines the high scalability
in Napatech's business, as
higher revenue driver the
20% EBITDA margin up
15%
10%
N
0%
Q1 Q2 Q3 Q4

m 2015 w2076 m 2017/

/ -
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This is Napatech
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Napatech in Short

= Napatech helps IT organizations to reimagine their businesses by
harnessing the cost, performance, security and innovation benefits
of cloud-scale architectures, making them available to every network

= As presented on our CMD in April, Napatech pioneered the use of
FPGA-based acceleration hardware and software for networking and
security applications. Today, FPGAs are recognized as the preferred
technology for SmartNIC designs

= The shift towards cloud networking, 5G mobile, and the Internet-of-
things has created a pervasive need for SmartNIC solutions across a
wide range of new users, in high-growth applications and services,
that serve as the catalyst for Napatech’'s next phase of growth
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Market Trends In Networking and Communications
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Fundamental Need Of All Internet Users
Stay Connected And Be Secure

174%

121%

103%

600 Installed Workloads in Millions Increasin g I I
Source: Cisco Global Cloud Index 2016
Internet
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49%
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Source: Cisco VNI Report 2015
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Applications Separate From User Services
Not Part Of The Data Delivery Path To The User
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Napatech Smarter Data Delivery Solutions
Ensure Delivery Of 100% Reliable Data For Analysis

Network management Cybersecurity applications
applications ensuring users ensuring users be secure
stay connected
L=~
"y

Napatech
Smarter Data
Delivery
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.. Services @:.
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Napatech Smarter Data Delivery Solutions
How are They Deployed?

Typical Datacenter Some servers dedicated to Napatech ensures reliable
With thousands of servers network management and data delivery to these
supporting user services cybersecurity software application servers

Cyber
Security
Napatech SOftware
Smarter
Data

Naliviaws

1101
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Application
Store (Future)

Application
Engines

Software
(FPGA, driver, APIs)

Hardware

Professional
Services

Virtualization — In-line Recorder
(OVS Offload) (Fast Path) (100% Capture)

Technical Support Co-Creation Programs
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Customer Case: Safeguard IT From Cyber Threats
Investigate any Security Event — 90 Days Back!

The Challenge

To safeguard their enterprise IT
from cyber threats, Facebook
needed a solution to capture all
data in real time, store them for 90
days for on-demand post-analysis

@ Solution

Napatech Co-Created a solution that
enabled investigation into any security
event by integrating our NIC, Capture
SW and Pandion Recorder with
Facebook’s high-capacity storage
solution, ensuring 100% data capture,
90 days storage and quick retrieval

Q Benefits

* 100% high-speed packet capture

+ Ultrafast data retrieval, exceptional
performance and reliability

» Seamless integration of the Facebook
Storage Area Network and Napatech
network recording technology

Napatech A/S © Copyright 2017

I1 00% Capture SW
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Networks Are Becoming As Flexible As Computing Clouds
The Industry Are Backing Up To The Napatech Dock!

To support the scale of users, devices, access
points, applications, services and bandwidth, all
with security — a radical new way of building,
designing and operating IT infrastructure is
emerging

As the requirements for networks, that are as
flexible as computing clouds, grows - the
flexibility of FPGA technology becomes a key part
of the cloud-scale networking vision

Napatech pioneered the use of FPGA-based NICs
for networking and is in a unique position to
helps IT organizations realize the cost and
performance benefits of the cloud, with our
networking software and hardware solutions -
our SmartNIC platform portfolio

Scource: Economist, Print edition: April 12th 2017

Business

Cloud computing and telecoms

Telecomulonimbus

Turning networks into software will trigger a storm in the
telecoms world

IN THE computing clouds, startups can set up new
servers or acquire data storage with only a credit card
and a few clicks of a mouse. Now imagine a world in
which they could as quickly weave their own wireless
network, perhaps to give users of a fleet of self-driving
cars more bandwidth or to connect wireless sensors.

As improbable as it sounds, this is the logical
endpoint of a development that is picking up speed in
the telecoms world. Networks are becoming as flexible
as computing clouds: they are being turned into
software and can be dialled up and down as needed.
Such “cloudification”, as it is known, will probably
create as much upheaval in the telecoms industry as it
has done in information technology (IT).

IT and telecoms differ in important respects. One is
largely unregulated, the other overseen closely by
government. Computing capacity is theoretically
unlimited, unlike radio spectrum, which is hard to use
efficiently. And telec ks are more deeply
linked to the physical world. “You cannot turn radio
towers into software,” says Bengt Nordstrom of
Northstream, a consultancy.

The data centres of big cloud-computing providers are
packed with thousands of cheap servers, powered by
standard processors. Telecoms networks, by contrast, are
a collection of hundreds of different types of computers
with specialised chips, each in charge of a different
function, from text ing to 1l It
takes months, if not years, to set up a new service, let
alone a new network.

Napatech A/S © Copyright 2017

But powerful forces are pushing for change. On the
technical side, the current way of building networks will
hit a wall as traffic continues to grow rapidly. The next

of wireless technologies, called 5G, requires
more flexible networks. Yet the most important factor
behind cloudification is ec ic, says Stéph Téral
of IHS Markit, a market-research firm. Mobile operators
badly need to cut costs, as the smartphone boom ends
in many places and prices of mobile-service plans fall.
The shift was evident at the Mobile World Congress in
Barcelona in February. Equipment-makers’ booths were

April 15th 2017

plastered with diagrams depicting new technologies
called NFV and SDN, which stand for “network
functions virtualisation” and “software-defined
networks". They turn specialised telecoms gear into
software in a process called “virtualisation”.

Many networks have already been virtualised at their
“core”, the central high-capacity gear. But this is also
starting to happen at the edges of networks—the
antennae of a mobile network. These usually plug
directly into nearby computers that control the radio
signal. But some operators, such as SK Telecom in South

napatech*


http://www.economist.com/news/business/21720670-it-will-allow-startups-challenge-incumbent-operators-cloudification-will-mean-upheaval

Business Highlights
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Pandion Progression

Pandion share of sales

14% Influencing factors:
120% + Pandion is a significant growth
driver for the coming periods
10%
’ + Pandion product mix sold:
8% » As a recorder solution for
system integrators
6% » As recorder software and
0 accelerators to OEM
. customers
4% * As a DELL-branded recorder
S0 through DELL
0
0%
Q1 Q2 Q3 Q4
m2076 m2017 Note: Pandion share of sales are measured
in USD /
napatech
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Recent Design Wins

= 100 Gigabit solution for a European customer in the
Public Safety vertical for a Cyber Security solution

= 10 Gigabit design win for Japanese Network Monitoring
company, for their own branded Network Monitoring
solution

= Pandion design win for a North American customer in
the Financial vertical for a Regulatory and Compliance
solution

Napatech A/S © Copyright 2017
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Design-win effect on Q1 Revenue

= Design wins during the last 5 quarters delivered 24% Pandion DWs

of the overall Q1 2017 revenue
Accelerator

= The Pandion business delivered: DWs

= 8% of the overall revenue in Q1 is based on
design-wins secured in 2016 and 2017

= The Accelerator business delivered: Current Sales

= 16% of the overall revenue in Q1 is based on
design-wins secured in 2016 and 2017

= Recent design wins and new customers contributed
significantly to the growth in Q1 2017 - above design
win figures delivered 3x improvement YoY

napatech*’
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Outlook
The Roadmap to 100 MUSD by 2020

napatech™
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2020 Strategy Secured by Strong Technology, Portfolio
and Organization

N AN

LEADING TECHNOLOGY > EXPANDING THE CORE FIRM STRATEGIC EXECUTION

Repackage solutions and
technologies to fit diverse
market needs

Focus on pursuing and
exploiting emerging
SmartNIC opportunities that
will drive
accelerated growth

Napatech is the leader in
FPGA-based solutions, which

will become an inevitable

part of every network Secure an ecosystem of

value-adding partners and
channels

napatech™
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Accelerated Growth Path Towards 2020

= Robust portfolio of current customers
provides strong business foundation and
additional growth opportunities

= (Catalogue of ongoing co-creation deployments

with market leading customers based on
strategic relationships

= Emerging SmartNIC opportunities for
accelerated growth driven by digital
transformation and migration to the cloud

100
MUSD

2020

Napatech is in pole-position to continue to deliver state-of-the-art
products, software and technology to an ever expanding range of customers

Napatech A/S © Copyright 2017

napatech*’



Management's Outlook

Napatech's strategy is to be the #1 vendor of SmartNIC
solutions, leading to an ambition of a 100 MUSD top-line
by 2020, based on a strong product portfolio powered by
leading-edge core technology

Based on the growth of 8% in 2016, the company
expects the profitable revenue growth to continue in
2017, across the business areas

Short term visibility is limited and will be affected by
quarter-to-quarter order fluctuations and general
uncertainty

Napatech is comfortable with an accelerated growth path
towards the ambition of 100 MUSD top-line by 2020

Napatech A/S © Copyright 2017

» Gross margin around 68%

» EBITDA margin around 20%

Guidance for 2017:

* Revenue growth 10% - 20%

/
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Stay Informed

napatech~ QSID

OSLO BGRS
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WANT TO LEARN MORE?

Follow Napatech!

...about Napatech, Smarter Data Delivery,
SmartNICs, loT, cloud computing, 5G Mobile,
and other trends in the industry?
Sign up for the Napatech News
Sign up for OSE news

Follow us on social media

atech A/S © Copyright 2017



Q&A Session




Important Notice

This presentation includes and is based,
inter alia, on forward-looking information
and statements that are subject to risks
and uncertainties that could cause actual
results to differ. These statements and this
presentation are based on current
expectations, estimates and projections
about global economic conditions, the
economic conditions of the regions and
industries that are major markets for
Napatech A/S (including subsidiaries and
affiliates) lines of business.

These  expectations, estimates and
projections are generally identifiable by
statements containing words such as
"expects”, "believes”, "estimates” or similar
expressions. Important factors that could
cause actual results to differ materially
from those expectations include, among
others, economic and market conditions in
the geographic areas and industries that
are or will be major markets for Napatech
A/S" businesses, energy prices, market

acceptance of new products and services,
changes in governmental regulations,
interest rates, fluctuations in currency
exchange rates and such other factors as
may be discussed from time to time in the
presentation. Although Napatech A/S
believes that its expectations and the
presentation are based upon reasonable
assumptions, it can give no assurance that
those expectations will be achieved or that
the actual results will be as set out in the
presentation. Napatech A/S is making no
representation or warranty, expressed or
implied, as to the accuracy, reliability or
completeness of the presentation, and
neither Napatech A/S nor any of its
directors, officers or employees will have
any liability to you or any other persons
resulting from your use.

This presentation was prepared based on
first quarter 2017 results. Information
contained within will not be updated. The
slides contained in this presentation

Napatech A/S © Copyright 2017

should be read and considered in
connection with the information given
orally during the presentation.

Napatech A/S" shares have not been
registered under the U.S. Securities Act of
1933, as amended (the "Act"), and may not
be offered or sold in the United States
absent registration or an applicable
exemption from the registration
requirements of the Act.
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